the seven laws of teaching


The Law of the Learner (#2)








the law of the learner.


The Law Stated: “The learner must show interest in the material to be learned.”


The Law Explained.


Like the first law, this law seems too simple. Yet, it is often overlooked. How can you learn what you are not interested in?


Gain and keep the attention and interest of your students. Do not try to teach without their attention.


The pupils must fix their attention and interest on the subject or material to be learned.


Interest is attention. Interest means directing or focusing one’s attention to some object (internal or external).


Short to long -- The older the student, the longer the attention span.


Concrete to abstract -- The older the student, the more the abstract is understood (like cause, effect, consequence).


There are two kinds of attention: “passive” (acted upon, little effort of will) and “active” (act upon, focused effort of will). Active attention (mental toil and effort) is found in all successful students.


Interest (attention) are hindered by two things: apathy, and distraction.


Interest (attention) leads to thinking; thinking leads to learning. (Knowledge cannot be passed from teacher to student like a material object.)


Mental action is proportionate to the stimulus which motivates it. The stimulus is provided by the five senses (eye, ear, noise, touch, taste). The more senses that are used, the more mental action.


The Law Practiced.


Starting and Stopping -- Start the lesson after the attention of the class has been secured. Pause and wait during the lesson to regain the attention of the class if it has been interrupted or lost. Stop the lesson as soon as signs of fatigue appear. Teaching students when there is no attention, is like teaching with no one in the room at all.


Adapt -- The length of the lesson should be adapted to the ages of the students; the younger the students, the briefer the lesson. The type of activities in the class room should be adapted to the ages of the students; the younger the students, the more concrete (use of the five senses) the activities.


Arouse -- Vary your presentation when necessary to arouse and maintain a high level of interest and attention. Make use of illustrations, life applications, thought-provoking questions, problem solving, visual aids, interaction, activities, songs, eye contact, body movement and gestures, etc. Remember four things about attention-getting devices: first, do not allow these devises to become so prominent that they distract from the central lesson in view; second, keep these devices directly related to the central lesson; third, make these devices to correspond to the ages and attainments of the students; and fourth, prepare these devices ahead of time and have them in place before the class begins.


Look -- Watch out for any source of distraction (unnecessary noise or movement) and reduce it to a minimum. Watch the “body language” of the students for any signs of apathy or distraction.


The Law Violated.


Beginning the lesson before attention has been secured, or continuing the lesson after attention has been lost.


Forcing students to pay attention after their power of attention has been exhausted.


Attempting to teach a lesson without knowing the lesson, and teaching a student without knowing the student.


Suggestions.


Need more teacher attention? Do you kill the power of attention in your students by failing to use fresh ideas, interesting statements, or stimulating activities? Don’t drone on through your work as if it were routine. Uninteresting teaching breeds uninteresting students.


Need more personal attention in students? Work on establishing personal interest in each student before, during and after the class. How well do you know each student?


Need more external attention? Work on room decoration. The resource room has materials for this. How attractive is your class room?


summary.


“The learner must show interest in the material to be learned.”


Successful students are set apart from the rest by their interest and attention. They have paid the high price of “active attention.”


Successful students have been taught by teachers who have mastered the art of gaining and keeping attention.
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